
Vinci Partners

Pedro Quintella
Head of Structuring and IR



2

This presentation (the "Presentation") is confidential, non-binding, for informational purposes only, and has been specifically prepared for use at the Brazil Education event. The Presentation may not be reproduced or distributed, in whole
or in part, in any format, without the express written consent of Vinci. The presentation may be sent upon express request or downloaded exclusively by participants of the Brazil Education event. Participants of the Brazil Education event
and recipients of the Presentation are solely responsible for ensuring that their participation in the Brazil Education event complies with the rules of their local jurisdiction. The Presentation is not and should not be construed as legal, tax,
or investment advice or as an offer of any investment fund managed by Vinci or any of its affiliates (together with such affiliates, "Vinci") or offer of securities in general. An offer to invest in any fund or product offered by Vinci will be made
only upon delivery of the organizational and offering documents related to such product (the "Organizational Documents"), which will be provided in accordance with the rules and procedures required by law. Before any investment
decision, investors should seek their own legal and financial advisors. Vinci uses information from sources it believes to be reliable, but is not responsible for the accuracy of any of the information used in this Presentation, which has not
been independently verified. Vinci or any of its representatives make no representation or warranty, express or implied, as to the accuracy or completeness of the information contained herein, nor does Vinci or its representatives assume
any obligation to update the information set forth herein. Unless otherwise indicated herein, the information provided in this Presentation will not be updated or otherwise revised following its release. This Presentation reflects the views
of Vinci and should not be construed as an indication of actual events that will occur. The financial information contained in this presentation has not been audited and, to the extent provided by third parties, has not been verified by
Vinci. Certain information contained in this document constitutes "forward-looking statements" or projections that may be identified by the use of terms such as "may," "will," "should," "expects," "anticipates," "forecasts," "estimates,"
"intends," "continues," "aims," or "believes" (or their negatives) or other variations or comparable terminology. By their nature, forward-looking statements or projections are necessarily subject to a high degree of uncertainty and involve
known and unknown risks, uncertainties, assumptions, and other factors, because they relate to events and depend on circumstances that will occur in the future, whether or not beyond Vinci's control. Such factors may cause the actual
results, performance, or developments to differ materially from those expressed or implied by such forward-looking statements or projections, and there is no guarantee that such forward-looking statements or projections will be correct or
will materialize. The analyses, forecasts, and targets contained in this presentation are based on assumptions considered reasonable in light of the information currently available and the underlying assumptions. Such assumptions (and
the resulting analyses, forecasts, and targets) may require modification as additional information becomes available and as economic and market developments justify. Therefore, forecasts and targets are subject to uncertainties, changes
(including changes in economic, operational, political, or other circumstances or in asset management), and other risks, including, but not limited to, changes in business and finance trends, legislation and regulation affecting assets,
monetary and fiscal policies, interest rates, inflation, currency values, market conditions, availability and cost of financing and short- or long-term capital, all of which are outside Vinci's control and any of which may cause actual results,
financial and other relevant results to be materially different from the results expressed or implied by such forecasts and targets. Industry experts may disagree with forecasts and targets, estimates and assumptions used in preparing
forecasts and targets, or Vinci's view or understanding of the market or funds managed by it. No representation or warranty is made by Vinci, its affiliates, or any person that any of the forecasts or targets will be achieved and no investor
should rely on the forecasts and targets. Nothing contained in this Presentation may be considered a guarantee, promise, or representation of the future. None of the information contained in this document has been filed with the Brazilian
Securities and Exchange Commission. No government authority or self-regulatory authority will review the adequacy of the information contained herein. Past or anticipated performance is not indicative of future results and there is no
guarantee that the targeted returns will be achieved, that investment funds or invested assets will achieve comparable results or that the returns generated will be equal to or greater than those of other Vinci investment activities, or that
investment funds or invested assets will be able to implement their strategy or achieve their objectives. The actual realized return may materially differ from the results indicated herein. Prospective investors are encouraged to contact
representatives of Vinci to discuss the procedures and methodologies used to calculate investment return and other information provided herein. Vinci, its affiliates, and their respective directors, employees, partners, or shareholders
expressly disclaim, to the maximum extent permitted by law, all liability for any direct, indirect, or consequential loss or damage suffered or incurred by any investor or any other person or entity, caused in any way in connection with this
Presentation or any other written or oral information provided by Vinci.None of the information contained herein has been filed with the United States Securities and Exchange Commission or with any securities administrator under any
securities laws of any jurisdiction of the United States or otherwise, or with any other government authority or self-regulatory authority of the United States or otherwise. No government authority or self-regulatory authority will conduct any
analysis of the adequacy of the information contained herein. Any representation to the contrary is unlawful.

To investors resident or domiciled in the European Economic Area:

This presentation is provided solely for discussion purposes and does not constitute an offer or invitation to subscribe for units, shares or any securities in any investment fund managed by Vinci or any of its affiliates.. The information 
presented herein should not be considered reliable as it is incomplete and subject to change. Any subscriptions will be made and accepted only based on the final documents of the respective funds and subscription or investment 
commitment documents. Final fund documents, as well as subscription documents, may be made available to potential investors at the discretion of the respective general partner and only after compliance with all relevant and necessary 
requirements for the marketing of units, shares, or securities of such investment funds.
Copyright 2024 Vinci Partners. All rights reserved. 

Disclaimer
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Vinci Partners | Strong Multi-Asset Platform 
Leading Nasdaq listed (VINP) independent Brazilian investment firm dating back to 20011

Notes: (1) Vinci partners was formally established in 2009. Its predecessor company was formed in 2001; (2) As of June 2024.

Investor Relations, Support, Operations, and ESG

Research Risk Legal &
Compliance Investor Relations Operations ESG

Public Equities

Corporate Advisory

Credit

Infrastructure

Investment 
Products & 
Solutions

Real Estate

US$ 12.4 
billion AUM2

259
FTE2

Opportunistic Capital 
Solutions

Vinci Retirement 
Services

Rio de Janeiro

São Paulo

Recife

New York

Offices

Ribeirão Preto

Private Equity
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Vinci and Ares | Strategic Partnership Overview
In 2023 Ares and Vinci established strategic partnership through US$100 mn investment

Source: Vinci SPS and Ares public filings.
Notes: (1) Preferred debt instrument to Vinci Partners balance sheet. 

Accelerate M&A in Latin 
America

Best Practices to 
Accelerate Growth

New Product Development 
and Investment 
Collaboration

Strategic 
Distribution

US$100 mn preferred1 investment by Ares to be 
used for strategic initiatives, accelerating value 
creation

About Ares

1997
Foundation

2,800
Employees

35+
Global 
Offices

US$ 447 billion in AUM

68%

16%

9%
6%

1%
Credit
Real Assets
Private Equity
Secondary
Other

6th Largest Global 
Alternative Asset 
Manager by AUM

28% CAGR in AUM 
over last 5 yearsIncluding 

Special Sits 
and Alternative 
Credit Vehicles

Representative of Ares was appointed to         
Vinci’s Board
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Vinci & Compass

Notes: (1) Considers assets under management and advisory as of June 2024. 

Deep network 
of +2,500 LPs: 
cross selling

USA and UK 
offices to boost 
distribution and 

presence

150 global and 
regional 

complementary 
investment 
strategies

+25 years 
building solid 

reputation

Local presence 
in 7 Latam 
countries

+600 
employees 
culturally 
aligned

The combination creates the leading asset manager in the region

Vinci Partners’ offices 
Compass’ offices

Strong
Long-term goals 
alignment (earn out)

23
Partners and senior 
management added

2
Senior board members 
added

Stock
Exchange: most relevant 
component of deal

Shaping LatAm Asset Management Industry

USD 52
Billion combined 
AUM1
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Why Vinci

Notes: (1) Considers assets under management and advisory as of June 2024. 

Gateway to alternatives in Latin America

Largest manager in 
the region: over US$ 

52 billion AUM1

Nasdaq-listed and 
Ares Management-
backed, with state-

of-the-art 
governance and 

processes

Pioneers: +25 
years average 

tenure of 
founding partners, 

building on the 
ground teams and 

networks

Exchange of ideas 
and network from 

complimentary 
angles within asset 

classes: 
differentiated views 

of markets and 
opportunities

Unique scale
generates leading in-

house resources: 
efficiency and 

proprietary 
solutions

Ownership culture, 
meritocratic system, 
partnership model 
and above-market 

average GP 
commitment: strong 

team alignment
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Brazil, a Key and Uncorrelated Player in Latin America
The Brazilian economy corresponds to 1/3 of Latin America´s economy

MSCI main Latam Markets: Correlation Matrix

Brazil Mexico Chile Peru S&P

Brazil 0.57 0.49 0.52 0.47

Mexico 0.57 0.52 0.51 0.51

Chile 0.49 0.52 0.46 0.42

Peru 0.52 0.51 0.46 0.57

S&P 0.47 0.51 0.42 0.57

Correlation almost as 
low with S&P

33%

25%

11%

6%
5%

20%

100%

1.4

0.6
0.3

0.3

5.8

1.9

ChileMexico ColombiaBrazil Argentina

1.3
~80% of total GDP

Total GDP1

2022, % of total Latin America GDP, US$ T

Other Total

Fonte: International Monetary Fund
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Opportunistic Capital 
Solutions
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Vinci SPS | Summary
Asset manager focused on opportunistic capital solutions, founded in 2017 and 
acquired by Vinci Partners in 2022

Notes: (1) Data as of March 2024; (2) investments performed by different vintages on the same asset are double counted.

3
Core 

Investment 
Strategies

3
Vintages

R$ 2bn
AUM

16
Professionals

95
Investments 

Made2

SPS Capital 
Founded

2017

SPS II:
Fundraising

2019

SPS III:
Fundraising

2021SPS I: 
1st Investment

2018

SPS I & II:
First Complete 

Divestment

2020

Vinci Partners 
Transaction

2022
Record High 

Capital 
Distribution
to Investors

2023

SPS
• Track-record and 

expertise

• Strong reputation and 
broad relationships

• Strong proprietary 
origination

• Smart money investor 
base

Vinci
• Leading diversified 

alternatives 
manager

• Access to global 
investor base

• Shared services 
center

+
2.6x

MOC IRR

25.6%G
ro

ss

1.5x 20.1%N
et

! Zero Loss 
Ratio

Only 2 out of 95 
assets marked 

below Cost
|

Historical Returns (US$)
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Vinci SPS | Strategy Summary
All-weather approach: disciplined use of flexibility

Notes: (1) “Precatórios” are judicial payment orders arising from lawsuits filed against governmental entities in Brazil, including, but not limited to, the states, municipalities and the Federal Government.

1. Corporate

Primary Market
Capital Solutions

DIP Financing

Secondary Market
Credit Acquisition

NPLs

2. Legal

Legal Claims
Precatórios¹ and Pre-

Precatórios

Private Claims

Litigation Finance

3. Platforms

Low ticket transaction: consumer 
finance & other financial assets

Scalability through streamlined 
workflows and intense use of 
technology in origination and 
processing

1A

1B

2A

2B

Downside protection

Intense focus on loss prevention, even 
under stress scenarios: low LTVs/entry 
valuation basis, enforceable and liquid 
collateral

Alternative liquidity provider

Creative and customized transactions 
to address liquidity needs with a flexible 
approach

Performing Asset Based Credit

Equity-like returns with creative 
structures that provide credit-like risk
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Vinci Private Equity
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Vinci Capital Partners | Summary
A leading Brazilian Private Equity pioneer

* Note: Data as of March 31st, 2024. Track record information is presented throughout this presentation on a pro forma basis, excluding PIPE investments, a strategy that was discontinued since VCP III Note: 
(3) 2.1x net MOC in R$ and 1.8x net MOC in US$
(4) 47.7% net IRR in R$ and 50.8% net IRR in US$
Fund I is not structured as a typical private equity fund; unlike VCP II and VCP III Fund I is comprised entirely of proprietary capital, and its returns are subject to neither a typical private equity fee structure nor certain transaction and other investment expenses borne by investors in VCP II and VCP III. The net IRR for 
the Fund I presented here is a hypothetical illustration that applies fees and other charges similar to those charged by VCP III. Any target or similar return herein is not a guarantee or prediction or projection of future performance. Any target data or other forecasts contained herein are based upon the current views of 
the Manager, estimates, and assumptions about future events and potential investments. Actual events and conditions may differ materially from the assumptions used to establish the target returns and if any of the assumptions used do not prove to be true, results may vary substantially.

INVESTMENT HISTORYVINCI PRIVATE EQUITY

20+
Years working 

together

25
Investments and 69 
add-ons across 4 

Funds

US$2.1B
Equity Committed in 

deals

26
Professionals 
involved in PE

US$600M
In Co-Investments Track Record

US$2.9B
Total Realized from 

Investments

Across Funds in US$

2.2x /70.2%
Gross MOC / Gross IRR

1.8x /50.8%
Net MOC / Net IRR

Total Portfolio Since Inception (in US$)*

Awards and Achievements

Grade A

Best Investment Funds in PE 
2022

2022 Private Equity Deal 
of the Year

Vinci’s Portfolio Companies as a real economy powerhouse

~R$ 14bn
Aggregate Net Revenues3

[Top 70 in Brazil]

~R$ 4bn
Aggregate EBITDA3

~37k
Aggregate Jobs Created3

[Top 10 in Brazil]
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Vinci Capital Partners | Strategy Summary
A leading Brazilian Private Equity pioneer

¹As of March 31st, 2024. 
Past performance is not necessarily indicative of future results, and there can be no assurance that VCP IV will achieve comparable results. Please see the Appendix and Endnotes sections of this Presentation for a more complete review of Vinci’s track record, including 
Net IRR and MOC, together with important information regarding the calculation of gross and net performance.

VCP IV

Target Return
25-30% gross IRR in USD

EV Sweet Spot
US$ 200-400 million

Average Ticket
US$70-90 million fund
US$20-50 million co-invest

# of investments
Between 9 and 11

Deal Structuring 
Pillars

Equity
Sellers Financing

Downside Protection
Upside Sharing

Low leverage @ entry

Priority Sectors
Healthcare

Financial Services
Education

Consumer & Retail
Technology

Agribusiness

Main sub-strategies: Growth, Buyout, 
Minority Growth and Turnaround

Focus on industries experiencing strong 
growth tailwinds: secular trends

Typically proprietarily-sourced, control-
oriented investments

Value from the core: Work alongside 
management to foster operational change 

and drive earnings enhancement

Single exposure limit: 15% of commitments
No PIPE Investments
No Cat A Investments

Creative approach and flexible investment 
structuring
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Vinci Impact and Return
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Vinci Impact and Return | Summary
Current Funds

1 As of March 2024

 Targeted SMEs: solid businesses with strong growth but limited access 
to long term capital and know how to unlock a new growth phase

 Low competition leading to attractive valuations
 Differentiated entrepreneurs with limited tools
 Strong M&A activity in the SME space, making it a more liquid space

Market opportunity

 Four vintages of the strategy, which dates back to 2003
 16 SME investments1

 US$ 119 million invested
 Successful exits: 30% gross realized IRR across funds

Strong experience investing in SMEs

 Cohesive team with extensive experience in this strategy
 IC members +20 years working together
 Experienced advisory team

Dedicated team

 Established framework to measure and enforce impact
 Impact investments that generate competitive financial returns for investors 

Impact as a source of value creation

Strategy

 10-years closed-end private equity 
funds 

 Brazilian SMEs (USD 15-80 mn EV)

 USD 10-25 mn checks

 Minority ownership with strong 
governance

 Primarily cash in investments

 Hands-on approach and day-to-day 
participation to drive earnings growth

 Impact focus to generate value

 Shorter holding Periods (3-5 years)

 Mostly proprietary sourcing
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VIR | Strategy Overview
Partnering with the right entrepreneurs, with attractive companies, in the right markets

t0

1 2 3 4 5 6
Our Strategy and what we are looking for...

Attractive Sectors
 Growth
 Resilience
 M&A
 Cycle timing

Attractive companies
 Digitalization 
 Proven models, with predictable 

and profitable growth
 High ROIC
 High entry barriers 
 Good entry conditions
 Differentiated culture
 Special Sit Component

Differentiated Entrepreneurs

 Experienced
 Motivated
 Ability to lead a new 

growth phase
 Alignment with VIR values 

and future liquidity

Impact/ESG
 Climate1 and/or Social impact
 Impact at business core
 Clear impact thesis
 Sectors, companies and 

entrepreneurs aligned with fund’s 
strategy and impact processes

Entry
invest know-how, 

experience and capital Exit
Exit to strategic 

players or PE funds

1 Climate impact is mostly expected in the Agri vertical
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Infrastructure
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Vinci Infrastructure | Summary
Consistent performance throughout diverse economic cycles from 2004-2024

As of March 2024. 1: Considers all contracted future tranches for the invested capital. This number includes amounts invested through FIP Brasil Energia, a fund managed by Vinci Partners’ predecessor firm. Certain employees of the Manager co-managed this fund. Upon the inception of Vinci Partners in 2009, the 
management of FIP Brasil Energia remained with Vinci Partners’ predecessor firm. Vinci Partners does not claim ownership of the track record related to assets acquired through FIP Brasil Energia. The U.S. Dollar amounts presented herein with respect to FIP Brasil Energia are based on the average foreign exchange 
rate during the year in which the applicable investments were realized. The consolidated track record presented herein does not consider the performance of FIP Brasil Energia, Vinci Energia FIP-IE (“Vinci Energy”), Vinci Credit and Development Fund and CBO. The investment strategies of Vinci Energy and Vinci 
Credit and Development Fund differ materially from VICC’s strategy. 2: Since VICC is still in the beginning of the fund cycle, it has not been added into the Climate Related Equity Track Record.

38 Companies/Assets1

08 Funds1

US$1.8B Invested Capital1

Sectors Energy, renewables, water & sewage, 
and transportation

Vinci Infrastructure

17 Professionals involved in 
Infrastructure management

20+ Years avg. Senior Management Joint 
Investment History

2.6x / 61.8%
MOC IRR

Net

3.3x / 81.6%
MOC IRR

Gross

We believe that our differentiated strategy generates consistent returns

Vinci Infra Investment History

Climate Related Equity Track Record in US$2
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Vinci Climate Change | Strategy Summary
Clear and objective strategy, leveraging on the team's solid experience in infrastructure

¹As of March 31st, 2024. 
Past performance is not necessarily indicative of future results, and there can be no assurance that VCP IV will achieve comparable results. Please see the Appendix and Endnotes sections of this Presentation for a more complete review of Vinci’s track record, including 
Net IRR and MOC, together with important information regarding the calculation of gross and net performance.

VICC 

Preferred Stage
Greenfield

Geography
Brazil

Average Ticket
US$30-US$60 million

# of investments
Between 6 to 10

Up to 15% of capital commitments in one 
investment

Main Instruments
Equity (main)

Convertible Debt

Priority Sectors
Renewables

Water and Sewage
Energy Efficiency

Clean Energy Tech

TARGET RETURN
20% - 25% Gross IRR in BRL

OWNERSHIP
Control or Co-control

CLIMATE AND ESG FOCUS
SFDR Article 9 Fund

SFDR
Article 9
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Public Equities
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Vinci + Compass: Combined Platform Offerings
Current Offerings

Argentina Brazil Chile Mexico

Latin America

Vinci Mosaico Strategy
• Long-Only
• 2010

Valor Strategy
• Long-Only
• 2011

Vinci Total Return
• Long-biased
• 2019

Argentina Strategy
• Long-Only
• 2010

Chile All Cap Strategy
• Long-Only
• 2016

Mexico Strategy
• Long-Only
• 2012

LatAm Strategy
• Long-Only
• 2010

Chile SC Strategy
• Long-Only
• 2003

LatAm SC Strategy
• Long-Only
• 2012
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Vinci Public Equities| Mosaico Strategy
Consistent and proven investment strategy in Brazil

¹Performance data as of August 2024

Investment Strategy

High 
Quality

Long-Term 
Focus

Value Oriented

ESG 
Considerations

Fundamental
Bottom-up

Constructive 
Shareholder
Promoting constructive 

engagementBrazilian Companies

High Conviction 
Ideas

20–30 stocks in Mosaico’s portfolio

Screening Process

Integrated in the 
research process

3 - 5 years average 
holding period

Investment Process

Top 10 Mosaico stocks represent 57.0% of the portfolio1

Vinci Mosaico Net Performance

116.02%

558.65%

267.73%

-100%

0%

100%

200%

300%

400%

500%

600%
Ibovespa Vinci Mosaico MSCI-EM (R$)

YTD 1 Year 3 Years p.a. 5 Years p.a.
Annualized 

Since 
Inception 

Vinci Mosaico 2.19% 15.44% 2.33% 5.73% 14.42%

Relative to 
Ibovespa 0.84% -2.07% -2.30% -0.38% 8.76%



RIO DE JANEIRO
55 21 2159 6000
Av. Bartolomeu Mitre, 336
Leblon – 22431-002

SÃO PAULO
55 11 3572 3700
Av. Brigadeiro Faria Lima, 2.277 - 14º andar 
Jardim Paulistano – 01452-000

RECIFE
55 81 3204 6811
Av. República do Líbano, 251 - sala 301
Torre A – Pina – 51110-160

NEW YORK
1 646 559 8000
780 Third Avenue, 25th Floor 10017
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